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ONLINE

Howe Street Files
Columnist David Baines will 
take you into the heart and 
heat of the securities world at 
vancouversun.com/baines

INSIDE | C3

The HST and you
In the final instalment of our 
three-part series, a North Van 
family is tired of paying extra taxes 
but sees merit in keeping the HST.

SATURDAY

Modern-day gold rush
With gold in high demand, a new 
generation of prospectors is gearing 
up to search for the next 
motherlode.

BRIEFINGS

Suzuki calls for 
pipeline protests
A group of prominent 
North American environ-
mentalists and progres-
sives — including Danny 
Glover and David Suzuki 
— are urging opponents 
of TransCanada Corp.’s 
Keystone XL pipeline to 
head to Washington, D.C., 
this summer for protests 
at the White House 
against the project.
But Suzuki and other 
Canadians involved 
in the planned acts of 
civil disobedience have 
indicated they won’t risk 
being among those who 
might end up in hand-
cu� s for fear they might 
lose the ability to travel 
to the U.S.
Postmedia News. Full story at 
vancouversun.com/business 

�  NUMBERS 

Proportion of South 
Korean population that 
carries a mobile Internet 
device. The average for 
Organization for Eco-
nomic Co-operation and 
Development countries is 
40 per cent. Canada is at 
30 per cent.

Financial Post 

�  TOP STOCK

Eastern Platinum 
The most active B.C. 
company on the TSX 
Thursday closed at 89 
cents, down 1 cent. 

�  BLOG WATCH

Stop trying to make your 
workers love you — work 
to consciously project 
your authority instead, 
says Cy Wakeman, Fast 
Company blogger. 

Find Wakeman’s tips for 
“projecting and protecting 
your workplace authority” 
on Jenny Lee’s blog at 
vancouversun.com/
smallbusiness 
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Canada Safeway is market-
ing a prime 17-hectare Burn-
aby property for multi-family 
residential development that 
includes highrise buildings, 
despite the city’s assertion that 
no towers can be built on the 
site.

Burnaby council issued a 
statement saying that Safeway’s 
vision for the land — which 
includes seven highrise build-
ings, according to a conceptual 
drawing it drew up for potential 
buyers — is not in line with the 
city’s vision, which is low-rise 
residential development of four 
storeys or less.

A Safeway release said it 
“offers the opportunity for 
development of apartments, 
townhouses or luxury pent-
houses that would have moun-
tain and city views.”

The development site, bor-
dered by 11th Avenue and 14th 
Avenue, and 15th Street and 
18th Street in Burnaby, was 
formerly Safeway’s distribu-
tion centre. It was operated by a 
contractor but closed last year, 
putting nearly 400 people out 
of work.

According to Safeway, the 
property — zoned indus-
trial but designated in 1994 as 
multi-family residential in the 
Edmonds Area Official Com-
munity Plan — is close to major 
transportation and transit hubs, 
shopping and schools, and is 
one of the largest undeveloped 
pieces of urban land with multi-
family potential in southwest-
ern B.C.

Estimates suggest there is 
potential to develop up to 
1,500 residential units on the 
property.

Safeway has not put a price on 
the property but says BC Assess-
ment has valued it at $81.5 mil-
lion in its current industrial 
use. Safeway also said there has 
been considerable interest from 
both national and international 
developers.

The land is an “extremely 
unique piece of property” 
and potential buyers have 
until July 5 to put forth bids, 
said Betty Kellsey, Safeway’s 
national media relations man-
ager. Kellsey said she sees noth-
ing wrong with marketing the 
land showing highrises on the 
property, arguing that it’s “con-
sistent with the surrounding 

communities,” which include 
highrises.

“What we’ve presented are 
conceptual [drawings] only 
and the new purchaser would 
work with the city of Burnaby 
to develop exactly what the fin-
ished community would look 
like,” she said. “There are other 
highrise towers located in close 
proximity and we’ve presented 
a conceptual drawing consistent 
with that. Potentially, it’s what 
this portion of land could look 
like.”

 The City of Burnaby said in a 
recent notice that it has received 
many inquiries about Safeway’s 
marketing materials suggesting 
highrise redevelopment.

“To clarify, this Safeway vision 
is not consistent with the city’s 
adopted plan for the area, and 
was not shared with city coun-
cil or staff prior to its release,” 
the city said. “In fact, the site is 
currently zoned industrial and 

the city’s council-adopted com-
munity plan for the Edmonds 
Town Centre designates it for 
low-rise multi-family residen-
tial redevelopment.”

Under the community plan, 
all buildings would be no higher 
than three or four storeys, said 
Burnaby’s director of planning 
and building, Basil Luksun.

Asked why Safeway would 
promote highrises, Luksun said: 
“I really don’t know. It’s a vision 
they’ve put out [and] it’s caused 
quite a bit of confusion. It has 
no status.”

Luksun said the plan could be 
changed, but that a full public 
process is required.

Luksun also said that Burnaby 
offered to help Safeway create a 
vision for marketing purposes, 
“but they chose not to do so.”

Kellsey said Safeway explored 
many opt ions,  inc lud ing 
developing the land itself, 
and met with the ci ty of 

Burnaby several times to dis-
cuss redevelopment.

Land zoned for residen-
tial development is typically 
worth considerably more than 
industrial-zoned land, “and the 
higher the density, the more 
valuable the land,” said Cam-
eron Muir, chief economist for 
the B.C. Real Estate Associa-
tion. He couldn’t be more spe-
cific about the potential value of 
the Safeway property.

Muir said it’s not out of the 
question that highrises could 
eventually be built on the Safe-
way property, because most 
developers try for bonus den-
sities. “Often you’ll see higher 
densities [granted], provided 
certain public amenities are con-
structed [by the developer].”

Meanwhile, rezoning the 
Safeway lands to residential is 
appropriate for the area and 
not seen as a big hit to the city’s 
industrial base, Avison Young 

associate Kyle Blyth said in an 
interview.

“It’s a loss, but it’s not like 
taking [17 hectares] out of a tra-
ditional industrial hub,” said 
Blyth, whose company special-
izes in commercial real estate. 
“The property has a specific use 
and it would be difficult to reoc-
cupy it by another tenant. It’s 
an industrial node within a res-
idential area.”

Avison Young released a 
report earlier this year saying 
that demand for industrial real 
estate in Burnaby is generating 
record-setting transaction and 
dollar volumes in 2011.

According to the report, the 
demand is fuelling construc-
tion of new industrial space and 
the Burnaby market registered 
more than $63 million in trans-
actions in the first quarter of 
2011. 
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REAL ESTATE  | Safeway’s proposed towers 
don’t jibe with Burnaby vision

Council says highrise marketing ‘not consistent’ with city’s low-rise plan

Estimates suggest there is a potential to develop up to 1,500 residential units on a 17-hectare Burnaby property owned by Safeway.
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†MSRPs for 2011 IS 250 RWD Sfx ‘A’ manual transmission/ 2011 ES 350 Sfx ‘S’ is $34,850/$44,600. MSRPs include freight and PDI ($1,950). License, insurance, registration (if applicable) and taxes are extra. ‡$2,000 Cash Purchase Incentive available on 2011 IS 250 models; $3,000 Cash Purchase Incentive available on 2011 ES 350 models. Lexus Canada Cash Purchase Incentives may not be combined with special lease and
finance rates offered through Lexus Financial Services as part of a low rate interest program. All advertised lease and finance rates are special rates. Cash Purchase Incentive offers take place at the time of delivery. See your Lexus dealer for whether tax applies before or after the application of Cash Purchase Incentives in your jurisdiction.* Lease and finance offers are provided through Lexus Financial Services, on approved credit to qualified
retail customers. 2.8% lease/financing rate available on all new Lexus 2011 IS 250/IS 350 models and 2011 ES 350 models. * Representative lease example based on a 2011 IS 250 RWD Sfx ‘A’ manual transmission/2011 ES 350 Sfx ‘S’ on a 48/48 month term at 2.8%/2.8% annual rate and MSRP of $34,850/$44,600. Monthly payment is $328/$428 with $6,700/$9,500 down payment or equivalent trade in, $0 security deposit and first monthly
payment due at lease inception; Total lease obligation is $22,443/$30,049. Taxes, license, registration (if applicable) and insurance are extra; 96,000/96,000kilometre allowance; chargeof $0.20/km for excess kilometres. **Representative finance example includes taxes and is basedona2011 IS250RWDSfx ‘A’manual transmission/2011 ES350Sfx ‘S’ on a48/48month termat2.8%/2.8%annual rate andMSRPof $34,850/$44,600 (excludes taxes and includes freight/
PDI).Monthly payment is $861 /$1,101.Cost of borrowing is $2,272 /$2,908 for a total obligationof $41,304/$52,860. License, registration (if applicable) and insurance are extra. Limited timeoffers only apply to retail customers at participatingLexusdealers. LexusDealers are free to set their ownprices.May require factory order.Offers are subject to changewithout notice. Offers expire atmonth’s endunless extendedor revised. Please see your LexusDealer for complete details.

STUNNING LUXURY, EXHILARATING PERFORMANCE, LEGENDARYQUALITY.

LOWER MAINLAND LEXUS DEALERS lexus.ca
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