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Price growth for newhomes
inCalgary takes a breather
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Canadian Tire leads
Thursday’s earnings parade
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MARGIN
CALLS
Investorsbet
onoil surge

SPECULATION •Online bets
on rising oil prices have
soared as investors, from taxi
drivers to financial profes-
sionals, expect the upwards
trend to continue, a director
of a spread betting company
said on Thursday.
“People are loving it, the

markets aremoving in one di-
rection and one direction
only,” said AngusCampbell,
head of sales at CCaappiittaall
SSpprreeaaddss, a London-based
spread betting company.
“You don’t have to domuch

research, just buy oil.”
Although the average client

is amale in his 40s and such
spread betting took off
among employees of Lon-
don’s City financial district,
Capital Spreads’ books now
include people fromallwalks
of life, Campbell said.
“We’ve seen the profile of

spread betters change to
more general people,” he
said.
Natural gas, however, is not

as popular as clients tend to
choose commodities, equi-
ties or indexeswith an up-
wards trend, Campbell said.

UTS chief
Will Roachbucks
trendof rising
oilsands costs
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LatestElmo
has thehiccups
TOYS •The latest Elmo incar-
nationwas unveiled Thurs-
day—anewversion of last
year’s hit T.M.X. Elmo that al-
lows kids to induce a case of
the hiccups or a laughing fit
to the tune of She’s aManiac.
FFiisshheerr--PPrriiccee IInncc..,

a unit of the
world’s
largest
toy-maker,
MMaatttteell IInncc..,
said T.M.X.
Elmo eXtra
Special Edi-
tionwould hit
U.S. shelves
onNov. 13,
relatively
late into a hol-
iday season that has so far
lacked a dominant toy.
This year’s Elmo,whichwill

retail for about $39.99US, in-
cludes “hidden silly sur-
prises” that can be unlocked
when the consumer plays
with himandposes him in a
particular sequence.
The special features include

a tickle sequence thatwill
cause Elmo to fall to the
ground laughing and kicking.

Sizematters in the global
economy. Thatwas the
clearmessage at business

forumheld by national law firm
BordenLadnerGervais in
Vancouver earlier thisweek.
Speaking to a room full of

Vancouver’s business elite,
RoyalBank chief operating of-
ficer Barb Stymiest took the au-
dience throughmyriad statistics
leading to an irrefutable conclu-
sion that Canada’s business and
political leadersmust think on a
global level, not a regional one,
if the country is to be a player on

theworld stage.
Stymiest’s commentswere

echoed by Patricia Croft, the
chief economist formoney
management firmPhillips,
HagerandNorth.
“There’s a long-term secular

trend towards globalization,
overlaid by the bullmarket for
commodities . . . where no one
country is a buyer,” she said.
This shift ismanifesting itself

inwhatmany people call the
“hollowing out” of Canadian
companies as icons the likes of
Abitibi,BCE,Alcan, Inco,Fal-
conbridge,Hudson’sBay and
others have disappeared into
foreign or private hands.
The trend isworrisome from

an investment standpoint, says
Croft, as there are a smaller
number of large companies
listed on theTSX for investors
to takemeaningful positions.
Canadamakes up only two per
cent of theworld’s capitalmar-
kets andwhen a number of
larger players disappear, it
makes us even less relevant in

the global financial context.
Evenmore disconcerting is

that in 2006, Canada soldmore
public companies relative to
totalmarket capitalization than
any othermarket in theworld.
“It’s not a racewewant to

lead,” said Stymiest.
And she’s right.
What needs to happen—and

should happenwith a stronger
currency— is that Canadian
companies need to shift gears in
how they perceive themselves.
Here’s another reason for gov-

ernment and business to think
big.
There is a growing school of

thought that what happens now
is going to set the stage for the
next century of economic de-
velopment, much like the In-
dustrial Revolution did in the
19th century.
A great example is the pur-

chase of nickelmining giant
Inco by the Brazilianmining
conglomerateCVRD.

MARIOTONEGUZZI
CALGARYHERALD

T
he number of
multi-family hous-
ing starts in the
Calgary area more
than tripled in Oc-

tober compared with a year
ago, according to data released
Thursday by Canada Mortgage
andHousingCorp.
The increase in multi-family

starts was a result of a number
of new foundations poured for
apartment condominium pro-
jects, primarily on the east and
southeast side of the city, said
Lai Sing Louie, senior market
analyst in Calgary for the
CMHC.
In October, there were 644

multi-family starts in the Cal-
garyCensusMetropolitanArea,
a 206.7 per cent increase from
October 2006’s 210 units. The
pace of activity in that sector
pushed total housing starts for
the month to 1,324, a 31 per cent
hike from last year’s 1,011 units.
“Similar to last month, the

production of multi-family
starts was more than high
enough to offset a decrease in
single-detached starts,” said
Louie, adding the multi-family
market is expected to continue
to be strong for the rest of the
year.
The Calgary CMA includes

the city, Airdrie, the Municipal
District of Rocky View,
Chestermere, Cochrane, Irri-
cana, Beiseker andCrossfield.
“The price advantage of new

multi-family apartment style
living versus a single-detached
home is a factor,” said Louie.
“There’s some product coming
out at $225,000 for a one-bed-
room, 500-square-feet (unit).
That affordability factor will

keep the demand there high.”
As will the lifestyle factor,

with some people preferring to
spend less time maintaining
their homes and being able to
come and go when they like,
added Louie.
Single-detached starts de-

clinedby 15.1 per centduringOc-
tober to 680 units compared
with 801 units in October 2006.
Year-to-date, single-detached
starts are down 25.4 per cent
fromthe recordpaceof last year.
“Increased competition from

the resale market and a record-
setting performance in the pre-
vious year have contributed to
a lower level of single-detached
starts this year relative to the
previous year,” said Louie.
As of Thursday, the Calgary

Real Estate Board website was
showing 5,353 active listings for
single-family homes in the city.
Many of themulti-family resi-

dential projects take longer to
go through the approval process
before construction, said Deep
Shergill, president of the Cal-
gary Region Home Builders As-
sociation. “All of those started
much later than all of the single-
family homes that we sold and
got into theground.”
He said builders hit the max-

imum capacity that they could
deliver with single-detached
homes and in some cases had
gone beyond that.
“Most of the builders had to

cut backwhat they could sell at
the same time the market cut
back on what they wanted to
buy. So, there’s a little bit of an
adjustment in supply and de-
mand on the single-family
side,” said Shergill, adding
multi-family starts range from
the first-time-buyer range to
the high-end with luxury
downtown condominiums.
Year-to-date, multi-family

starts are 7.9 per cent ahead of
last year, but the decline in the
single-detached market has
dragged total housing starts
down, with a 13.7 per cent drop
compared with the first 10
months of 2006.

Peter Redman, CanWestNewsService
Patricia Croft, chief economist formoneymanagement firmPhillips, Hager andNorth, says
Canada risks losing its relevance on the global financial scene.

Globalmarket beckons
for thosewho think big

D E BO RAH
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Calgary
catches
condo
fever

HOUSINGSTARTS
(CalgaryCensusMetropolitanArea)

SINGLE MULTIPLE TOTAL

OCTOBER2007 680 644 1,324
OCTOBER2006 801 210 1,011
%CHANGE -15.1 206.7 31.0

YEAR-TO-DATE 2007 6,794 5,334 12,128
YEAR-TO-DATE 2006 9,105 4,945 14,050
%CHANGE -25.4 7.9 -13.7

SOURCE: CANADAMORTGAGE ANDHOUSINGCORP.

Multi-family
startsmore
than triple
inOctober
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The Blue Range Re-
source Corp. corporate
misconduct saga came

closer to an end Thursday
when the Alberta Securities
Commission issued bans

against the
company’s
senior exec-
utives, and
o r d e r e d
them to pay
more than $1
million in
costs and
penalties.
F o r m e r

Blue Range
chief execu-
tive Gordon

Ironside was permanently
banned from holding any posi-
tion as an officer or director of
any issuer, and fined a $180,000
administration fee.
Robert Ruff, former Blue

Range chief financial officer,
faces a more lenient 10-year
ban, and a $50,000 penalty.
The two also were ordered to

pay $850,000 to cover the costs
of the lengthy ASC investiga-
tion and hearing — the longest

in the commission’s history.
“Their actions were contrary

to the most basic standards that
the public expects — and that
we demand — of CEOs and
CFOs,” the commission said in
a statement.
But the Blue Range debacle

isn’t over for Ironside, who
plans to appeal the original De-
cember 2006 decision, the Cal-
garyHerald learned.
Both Ironside and Ruff were

embroiled in misrepresentions
of the oil and gas company’s
production and reserve vol-
umes to security holders, ana-
lysts and the public for years,
actions which were uncovered
when Blue Range was sold to
Big Bear Exploration Ltd. in
an unfriendly takeover in 1999.
In its decision Thursday, the

commission said, based on
Ironside’s previous actions and
“continued justifications and
deflections,” there was “a very
serious risk that he would en-
gage in similar unacceptable
conduct.”
Ironside, a consultant in the

oilpatch since being barred
from acting as a director or offi-
cer in 2002, told the Calgary
Herald the sanctions would
have no relevance if overturned
in an appeal.
“I have a decision and my de-

cision that I made last January
was to appeal the merits of the
(ASC) decision,” he said.
“We may add to my appeal,

but we’ll make sure that we’re

in the position to protect my in-
terests.”
Immediately following the

December ASC decision, Iron-
side filed a notice of appeal, and
will be submitting formal infor-
mation to the Alberta Court of
Appeal in the near future.
“I’m relieved I now know the

consequences of their decision,
and I know the consequences
of a process that is almost 10
years old,” Ironside said.
The sanctions followed al-

most five years and 20,000
pages of transcripts of hearings
leading to the December 2006
ASC decision finding Ironside
and Ruff guilty of breaking se-
curities rules. The pair contra-
vened security law by issuing
financial statements which did-
n’t meet proper accounting
standards, overstating produc-
tion and reserve volumes, and
failing to disclose material risk
exposure.
Further proceedings this year

included oral and written argu-
ments around proposed sanc-
tions.
Thursday’s strong penalties

reflect the seriousness of the
misconduct and sends a mes-
sage to corporate executives on
the importance of reliable dis-
closure of material information
to the market, the commission
said.
Ironside and Ruff have 30

days to appeal the decision.

DOMEARA@THEHERALD.CANWEST.COM
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Greenhouse gas emissions
from the largest of Canada’s in-
dustrial emitters decreasedby 2.3
per cent between 2005 and 2006,
Statistics Canada reported
Thursday, but this positive short-
term result is merely a blip in a
poor long-term trend, analysts
warn.
Emissions frommining, andoil

and gas extraction rose 8.9 per
cent but those were offset by re-
ductions from electrical utilities,
manufacturing, air transporta-
tion, waste management and
health care, said the report on in-
dustrial facilities that emit 100
kilotonnes or more of green-
housegaseseachyear.
“We’re talking big plants here,”

said LoCheng, chief of reporting
and outreach in Environment
Canada’s greenhouse gas divi-
sion, which works with Statistics
Canada to collect the data. “The
biggest emitters are reporting
that their emissions are going
down.”
Alberta reportedan increaseof

5.8 per cent andQuebecwas up a
modest 0.9 per cent, but all other
provinces showed reductions in
greenhouse gas emissions. New
Brunswick posted the largest re-
duction at 19.2 per cent, followed
by Manitoba at 13.4 per cent and

BritishColumbiaat 10.6percent.
These emissions represent

about one-third of Canada’s total
greenhouse gas emissions,
which levelled off between 2003
and 2005 at 747 megatonnes of
carbon dioxide equivalent, said
Cheng.
She cautioned these positive

short-term results are part of a
long-term trend that is “not very
good.” Between 1990 and 2005,
total greenhouse gas emissions
rose 25.3 per cent and were 32.7
per cent above Canada’s Kyoto
accord targetof 563megatonnes.
“It’s veryhard to analyze short-

term trends,” Cheng said. “It’s
the long-term trend that you
shouldbe lookingat.”
ClareDemerse, climatechange

policy analyst with the Pembina
Institute, said the federal govern-
ment does not have policies for
heavy industry that will counter-
act the upwards trend. Ottawa’s
regulatory proposal, to start in
2010, uses intensity-based emis-
sions targets. For example, if the
emissions per barrel of oil pro-
duced went down, but an oil
company produced four times as
many barrels, overall emissions
would still rise.
“They could hit their targets

under this proposal and still
triple their emissions by 2020,”
Demerse said. “Weneed dramat-
ically strongerpolicies.”
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Execsdealtheftypenalties
inBlueRangedebacle

CEOandCFO
to pay over
$1M in fines

Gordon Ironside

Thekeydifferencehere is thatCVRD
operates as aminingconglomerate
whereas Inco thoughtof itself as amin-
ingcompany.Thesame is true for the
graphics chipmakerATI,whichwas
sold toMDS—achipmaker.
There isno reasonwhyInco, or any

otherCanadiancompany inanichemar-
ket, shouldn’t lookat themselves ina
broadercontexton theglobal stage.
While therearea fewexamplesof

Canadianentitiesmakingboldmoves
beyond theborders—suchasThom-
sonCorp.buyingReuters,TDBank
buyingCommerce BancorporMan-
ulifebuyingBoston-based JohnHan-
cockFinancialServicesandPowerFi-
nancialbuyingPutnamInvestments
—there simplyaren’t enough.
ItwasbignewswhenTransCanada

Corp.announced itwasmergingwith
NovaCorp. in late 1997, but asbigas that
dealwas, itwas still regional.WhenEn-
Canawascreated in 2002, itwas the
biggestmerger inoilpatchhistory.Even
though it toowas regional, thedeal cre-
atedanewcompany thatwasalso the
largest, independentnatural gaspro-
ducer inNorthAmerica.
OtherCanadianenergycompanies are

activebeyondCanada’sborders—Talis-
man,Nexen,CanadianNaturalRe-
sources,Petro-Canada—butnot ina
dominant,BigWorldway.Weneedmore
companies thinkingalong those lines.
Thehigherdollarnotonlypresents an

opportunity for companies tomakeac-
quisitions that arecost-effectiveand
thereforeaccretive to shareholdervalue,
it’s alsoagoldenopportunity for compa-
nies to re-tool, becomemorecompetitive
in theglobal economyandboost
Canada’sproductivity in theprocess.
But therealsoneeds tobe somepolicy

changesalong theway tomake things
happen.
The federal government recently an-

nounced it ismoving tax rates to 15per
centby2012; taxexperts suchasBorden
Ladner’sBruceSinclair areof theview
that if the 15percent rate is goodenough
for 2012,why isn’t it goodenough for to-
day?Theargument fordropping rates
faster is easy: thehigh tax rates arecom-
promising theabilityofCanadiancom-
panies to trulybenefit fromtheadvan-
tagesofferedby the strongercurrency. It
wouldhavebeenbetter for theCanadian
economyfor thegovernment to think
along these lines, insteadofgoing for the
quick-fixmeasureof cutting theGST.
Anothergap is the factCanada isnot a

majorplayer in the realmofprivateeq-
uity around theworld.We’regoodat
basehits, butnothomeruns.
BothCroft andStymiestpointedout

that theprivatepoolsof capital, runpri-
vately andbysovereignentitieswill ex-
ert agreater influenceon theglobal
economy in thecomingyears.Canada
needs to thinkabouthowit canbemore
effective in this game too.While the
‘usual suspects,’ suchas theCaissede
DepotetPlacement,OntarioTeach-
ersPensionFund,OntarioMunicipal
EmployeesRetirementSystemand
BritishColumbiaInvestmentMan-
agementCorporation, are actively
looking for investments around the
globe,Croftpointsout that thecollective
valueof state-ownedpoolsof capitalwill
top$10 trillion in thecomingyears.
There’s agreat line inoneof the

Peanuts comic stripwhereLucyadmon-
ishesCharlieBrown, tellinghimthathe
isdoomed tobea follower. Canada too
—if it doesn’t seize themoment—will
bedestined tobea follower in thecon-
textof theglobal economywithout some
fundamental changes inpolicyandatti-
tude that contribute toencouraging risk
andreaping the rewards that gowith it.

DYEDLIN@THEHERALD.CANWEST.COM

Emissionsdecline
only short-term

result,warnanalysts
Provincially, starts in Alberta’s

seven largest centres totalled
3,220 units in October, up almost
22 per cent from a year earlier.
Nationally, urban starts in Octo-
ber totalled 16,057 units, a de-
crease of about nine per cent
fromOctober 2006.
The CMHC said the season-

ally-adjusted annual rate of
housing starts across the coun-
try was 219,500 units in October,
down 22 per cent from 281,300
units in September.
Despite the national decline,

residential construction activity
will remain strong throughout
next year with the trend de-
creasing gradually between now
and the end of the year, said Bob
Dugan, chief economist at the
CMHC’s Market Analysis
Centre.
Beata Caranci, director of eco-

nomic forecasting with the TD
Bank Financial Group, said in
a commentary that the new
home constructionmarket is not
one “on wobbly legs” but home
affordability is eroding across
the nation, “especially in the
western provinces where it has
become commonplace to see
double-digit annual price gains
in the new and resalemarkets.”

MTONEGUZZI@THEHERALD.
CANWEST.COM
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CONDOS:
Affordability
‘eroding’
inWest

ENVIRONMENT

© 2007 TELUS.

In open competition,
we all win.
Next year, the Government of Canada will auction licences for advanced wireless services.

That's exciting news. Not just for TELUS, but for consumers too.

We've seen how competition helps spur new investment. And how this new investment

brings new technological advances.

Starting in the west, TELUS built a national wireless network from the ground up. We invested

10 billion dollars in wireless infrastructure to bring leading-edge wireless technology to

consumers. Now, from mobile TV, mobile XM radio and unlimited music downloads to GPS

and mobile computing, Albertans can boast the most extensive third-generation wireless

coverage in North America.

And we owe this growth and innovation to an open, unregulated and competitive marketplace.

However, some of Canada's largest companies are asking for an unfair advantage. They're

lobbying the government for preferential subsidized access to wireless licences. Plus, they

want government regulation that will force access to the wireless networks that companies

like TELUS have spent billions of dollars and several decades building.

It works for them. But not for taxpayers who essentially end up subsidizing multi-billion dollar

corporations. Not for entrepreneurial companies like TELUS that have invested billions to bring

customers innovative services. And not for consumers who would lose the benefits of a level

playing field.

That's why TELUS is looking forward to an open and fair auction.
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